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RE/MAX Afhliates treat

professional education as seriously as

athletes in training for a major event. That’s why they
lead the competition in several of the most respected designations

in the industry. This proves not only their professionalism and commitment to
their clients, but also their knowledge of the business and the markets they serve.
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RE/MAX University: Education
And Motivation On Demand
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ABR Leaders : CDPE Leaders

Source: Real Estate Buyer’s Agent Council, 2009 Source: Distressed Property Institute, May 2009
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“Education keeps you informed of the newest trends and ideas that other agents are
using to build their businesses.”

-Scott Wendl (ABR, CRS, ePro), RE/MAX Real Estate Group, Des Moines, lowa



http://www.remax.net/connect/webroster/Pages/AffiliateProfile.aspx?usrprof=7DEC443B-2F79-46DC-BA70-2F36527B2F4D&resultindex=0&rows=1&tbleguid=67138c08-c98c-4bbb-a166-5bb0ae31ad74
http://www.rebac.net/Content.aspx?PageName=abr.htm
http://www.cdpe.com/sign-up-now.html?affcode=remax&promocode=rmmar7

The More You Learn, Y
The More Gold You Earn |

CRP Leaders e CRS Leaders

Source: Worldwide ERC, 2009 Source: Council of Residential Specialists, 2009
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“Realtors really need to continue moving forward with training, because it
raises the bar for the quality of agents working with the public.”

-Dianne Edwards (ABR, PMN), RE/MAX Equity Group-Sunset Corridor, Beaverton, Ore.


http://www.remax.net/connect/webroster/Pages/AffiliateProfile.aspx?usrprof=4B39C785-1AF8-4A25-A536-4259ABA7B851&resultindex=1&rows=2&tbleguid=4f8b53c0-6640-4742-89f3-6a11836d80a7
http://www.crs.com/
http://www.erc.org/

RE/MAX Exists To Serve

Career-Minded Professionals

PMN Leaders

Source: Women’s Council of Realtors*, 2009
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*RE/MAX has been a real estate leader in bringing equity to the industry.
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Source: SRES Council, 2009
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“Advanced education is important because the moment you quit learning,
you quit growing. For that matter, you're also not benefiting your clients or

yourself.”

-Nancy Wright, RE/MAX Realty Brokers, Pittsburgh, Pa.



http://www.remax.net/connect/webroster/Pages/AffiliateProfile.aspx?usrprof=65DB80D0-CD12-42A7-A832-773AC4803DB7&resultindex=2&rows=3&tbleguid=59158393-ae13-49cf-9941-9c53ac25395b
http://www.seniorsrealestate.com/sarec/
http://www.wcr.org/PerformanceManagementNetwork/tabid/59/Default.aspx 

Your Source For The Best Ideas, by
Training and Real Estate Information |
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RE/MAX is committed to providing its Associates with the educational support needed to achieve
peak potential in business — and in life. Top-notch educational opportunities abound at RE/MAX
International conventions and through RE/MAX University, which includes the RE/MAX Satellite
Network (RSN) and online programming.

More than 50,000 Associates have used RSN, the industry’s only satellite TV-based training resource,
to earn credit toward designations such as ABR, CCIM, CLHMS, CNHS, CRS, NAR's Green designation,
QSC, RCC and SRES. RSN beams 60 hours of programming each month to RE/MAX offices across
North America. RE/MAX Associates worldwide also can view RSN programming via streaming video
on RE/MAX Mainstreet (remax.net). RSN broadcasts coaching shows, best-practices sessions,
designation and continuing education courses, and offers a library of CD and DVD training materials.

“RE/MAX has the industry’s most in-depth archive of educational resources,

and the most productive agents in the business. Training and productivity go

. V4
hand'ln'hand. - Dave Liniger (ABR, CDPE, CRB), Chairman and Co-Founder, RE/MAX International, Inc.



http://www.remax.net/connect/webroster/Pages/AffiliateProfile.aspx?usrprof=4EEBB06A-F034-4E79-BC7E-2CA7F21AC184&resultindex=0&rows=1&tbleguid=754a0e4a-8748-432e-ac5a-e45b507628bc
http://www.remax.net/learn/Pages/default.aspx

